
s a consultant for St. Pierre Manufacturing Corporation, Fritz 
Butts demonstrates an expertise in sales and operations. 
With more than 35 years of combined professional 

experience, he is a prominent leader in the manufacturing industry, 
especially as it pertains to drop-forged, solid steel pitching 
horseshoes. The product line provided by St. Pierre includes the 
“American,” an NHPA-approved professional shoe, the “Royal,” 
an all-purpose official shoe for backyard players, and the all-new 
“Eagle,” a tournament shoe with larger, 1″ hooks and more weight 
in the tips for more controlled throwing. Mr. Butts is aligned with his 
company’s mission to not only remain the largest manufacturer of 
pitching horseshoes in the United States, but to offer its customers 
unique products whose quality is unmatched in the industry. 
He showcases top skills in sales management, new business 
development, account management, contract negotiation, strategic 
planning, sales operations and sales processes. Mr. Butts is also 
proficient in marketing management, team-building, business 
strategy, product development, forecasting and purchasing.
Prior to joining the team at St. Pierre, Mr. Butts gained tremendous 
experience as a sales and business development professional. 
Previously, he served as the vice president of sales and director 
of marketing for Walker Magnetics Group, where he revamped a 
30-year-old sales plan by strategically looking at go-to-market 
strategy development and implementation. He was also the national 
sales manager for Tractel, during which time he developed a sales 
and marketing strategy to increase brand awareness and capture 
new business opportunities that resulted in gaining the attention 
of some of the largest distributors in North America. Mr. Butts 
was also the vice president of NH Bragg for five years and vice 
president of the Kaufman Company for nine years prior to that.
Mr. Butts attributes his success to his ability to bring people together to 
work in a harmonious, cohesive manner. He also credits his educational 
background, which includes a bachelor’s degree in business from 
Western New England University. To stay at the top of his field, Mr. 
Butts affiliates with ISA, AWRF and SME. As he looks to the future, 
he intends to continue providing top-of-the-line sales and account 
management services for St. Pierre Manufacturing Corporation.

A Professional Summary:
Years in profession: 35

Years in current position: 3

What prompted Mr. Butts to 
pursue a career

in this field?
He became involved in 
his profession through 
a natural progression 
of opportunities — he 
was involved in the 

manufacturing field from a 
very young age.

Areas of expertise: 
Sales

Operations

Education:
Bachelor’s Degree in 
Business, Western

New England University 
(1978)

Professional Affiliations:
ISA

AWRF
SME

Did you know?
Mr. Butts received a Lifetime 

Achievement Award from 
Worldwide Branding earlier 

this year. He was also 
selected to be featured in an 

upcoming edition of
Pro-Files Magazine.
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